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Dear Reader,

We are delighted that you have 

taken the time to read our new 

Wacker Neuson magazine. The 

aim of this publication is to give 

our stakeholders, especially our 

customers, partners and inves-

tors, regular insights into our 

company. And I am not just 

talking about the facts and fi gures. We want to give you a look 

inside company walls and bring you closer not only to our high-

quality product and service portfolio, but also to the values that 

are actively lived by all of our employees. 

The Wacker Neuson Group enjoys a strong market position with 

a portfolio of unique depth and range. We deliver light and com-

pact equipment spanning over 300 product groups under the 

Wacker Neuson and Kramer Allrad brands for the construction 

industry and under the Weidemann brand for the agricultural 

industry. All three brands have shared the same values over the 

years – reliability, trustworthiness, quality, responsiveness, fl exi-

bility and innovation.

Our company is built on a sense of fairness and integrity, fast 

decision-making, proactive execution and a long-term vision. We 

also have strict pro-family and anti-discrimination policies in 

place. Although challenging times lie ahead – and I have no 

doubt that 2009 will not be an easy year – we have no intention of 

deviating from these principles as they are the very foundation of 

our future success. So it seems fi tting that this fi rst edition of the 

Wacker Neuson magazine should show you how we live values 

such as reliability, trustworthiness and quality. You will also see 

how they underpin our long-term success by increasing our com-

petitiveness and the value we deliver to our customers.

Happy reading!

Best wishes, 

Dr.-Ing. Georg Sick

CEO of Wacker Neuson SE

EDITORIAL
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NEWSFLASHES

A matter of skill – the CRT 48-35L ride-on trowel cuts a fi ne fi gure at the slalom event.

At SIMA 2009 in Paris, the international 

agri-business show, Weidemann GmbH 

showcased a selection of its vast product 

range. Its barn and wheel loaders, for 

example, have become indispensable tools  

on many farms, raising effi ciency levels 

signifi cantly. Thanks to the numerous 

add-ons, including fork-and-grab, pallet 

fork, broom bucket and feed measuring 

attachments, these loaders make light 

work of everyday jobs from cleaning 

through feeding to mucking out. “SIMA 

was a great success. Talks with custom-

ers confi rmed that our high-quality prod-

ucts are a perfect match for their needs, 

helping them to increase time and cost 

effi ciencies,” explains Bernd Apfelbeck, 

General Manager of Weidemann GmbH.

Wacker Neuson SE
Former Wacker Construction 
Equipment AG changed its name in 
February. 

The new name refl ects the merger be-

tween Wacker Construction Equipment 

 AG and Neuson Kramer Baumaschinen 

GmbH. It also communicates the new legal 

form of the merged company (Societas 

Europaea or SE). “The conversion to an 

SE is a fi tting move for a company with 

such an international profi le as ours. In 

Europe alone, we have over 120 sales and 

service stations in different countries. This 

new legal form allows us to maintain our 

proven employee participation model 

and keep two employee representatives 

on the six-strong Supervisory Board,” 

explains Dr.-Ing. Georg Sick, CEO of 

Wacker Neuson SE.

Positive customer resonance
Wacker Neuson showcased more than 200 products at World of Concrete
in Las Vegas. 

Although the number of visitors was down 

on last year, Johannes Schulze-Vohren, 

Vice President of Sales and Product Sup-

port at Wacker Neuson Corporation, USA, 

was very upbeat about this year’s World of 

Concrete. “The people who came to our 

booth were the decision-makers,” he ex-

plains. “There was huge interest in our 

high-quality portfolio of light and compact 

equipment – particularly in the 14 compact 

machines we are launching on the US 

market. And, also on a positive note, the 

exhibition showed us that there is still 

plenty of construction activity going on.”

Any number of attachments to choose from
Barn and wheel loaders have become indispensable tools on many farms. 

Sales up in 
Europe and Asia
Business performance in 2008.

The Wacker Neuson Group outperformed 

its targets for 2008. Sales rose 17.3 percent 

to EUR 870.3 million (previous year: 

EUR 742.1 million) as a result of the merger. 

Europe accounted for the lion’s share of 

revenue. The company also succeeded in 

increasing sales in Asia. Profi t before inter-

est, tax, depreciation and amortization 

(EBITDA) rose to EUR 100.9 million, with 

an EBITDA margin of 11.6 percent. Both of 

these fi gures were above target. Earnings 

per share thus panned out at EUR 0.53. 

The Wacker Neuson Group remains com-

mitted to its long-term growth strategy 

and enjoys a crisis-proof market position 

thanks to its sound business model and 

strong equity ratio of 77.4 percent. Despite 

the challenging economic climate, the 

company plans to consolidate its leading 

position worldwide in 2009.
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Michael Rüther (left) and Karl Friedrich Hauri.

Wacker Neuson is currently constructing 

new facilities at Group headquarters in 

Munich, Germany. This state-of-the-art 

complex will comprise a research and de-

velopment center and offi ce buildings span-

ning 12,000 sqm, on a site extending over 

Following the acquisition of US 

company Ground Heaters in 2006, 

Wacker Neuson launched portable 

hydronic heating equipment in Europe 

in fall 2008. This equipment proved its 

value on numerous construction sites 

during the 2008/2009 winter. One case 

in point was the expansion project for 

the A8 freeway near Munich. Here some 

300 sqm of ground surface was frozen 

down to 35 cm and around 60 percent 

of the site was covered with ice. The 

E 700M heaters kept this project on its 

tight schedule by thawing out the 

ground within a mere 24 hours, with a 

heat loss of only 6 percent.

94 percent
Building in winter

Production relocated
Wheel and track dumpers to be 
manufactured in Austria again.

Following the decision to close the Trede-

gar plant in Wales in November 2008, 

Wacker Neuson decided to relocate wheel 

dumper production to the existing com-

pact factory in Linz, Austria. The move was 

completed in March 2009 as announced. 

Since November, the company has been 

gradually moving the assembly line, sup-

plies, tools and series equipment to Linz. 

Various support functions such as design, 

procurement, logistics and customer serv-

ice have also been relocated. As Linz was 

already manufacturing track dumpers, the 

move and integration of wheel dumpers 

will further strengthen this location. “Our 

customers can continue to look forward to 

even higher quality dumpers and reliable 

service,” confi rms Martin Lehner, Deputy 

CEO and respon sible for the compact 

equipment business segment at Wacker 

Neuson.

In 2005, Kramer-Werke formed a distribu-

tion agreement with CLAAS, leading man-

ufacturer of agricultural machinery world-

wide. Kramer develops and produces 

telescopic handlers under the Kramer 

Allrad brand for industry and construction. 

They are distributed under the CLAAS 

brand across Europe and to the agricul-

tural industry. In February, CLAAS gave 

journalists a tour of the Pfullendorf plant. 

“Our collaboration with Kramer is proving 

highly successful,” confi rms Michael 

Rüther, Product Manager OEM Products 

at CLAAS. “The telescopic handlers from 

Pfullendorf are among best-in-class.” The 

agreement works equally to the benefi t of 

20,000 sqm. The fi rst part of the R&D center 

will be operational from mid-2010, boasting 

cutting-edge equipment for machinery 

testing. The overall complex is scheduled 

for completion by 2011.

New facilities in Munich
Research and development center to open in 2010.

Telescopic handlers for CLAAS
Kramer also serving the agricultural industry.

Top 100 Product Awards

Wacker Neuson innovations
win US awards.

The US “Construction Equipment” maga-

zine has allocated an unprecedented fi ve 

Top 100 Product Awards to Wacker Neuson  

US affi liate Wacker Neuson Corporation for 

outstanding US product launches in 2008. 

Coveted in the industry, these prizes are 

awarded for innovative products that in-

crease productivity, effi ciency and safety 

for operators. Wacker Neuson is the fi rst 

company to win fi ve of them in a single 

year. The fi ve products and product lines 

in question, launched on the US market in 

2008 under the Wacker Neuson brand, are 

the ride-on trowel (CRT) series, the EH 27 

Low Vib electric breaker, all-wheel and 

articulated wheel loaders from the Weide-

mann and Kramer production facilities, 

plus compact excavators and dumpers.

Kramer. “Dynamic demand for CLAAS-

branded telescopic handlers has effec-

tively extended our reach to the agri-

cultural industry,” explains Karl Friedrich 

Hauri, spokesperson for the board at 

Kramer-Werke GmbH.
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the device and it can even enable older 

workers to continue tying. 

During fi eld tests, the tool generated par-

ticular interest among fi rms specializing in 

the fl edgling fi eld of concrete core activa-

tion. This procedure involves channe ling 

water through a system of tubes fastened 

to the reinforcement meshes to control 

the temperature of concrete elements. To 

ensure the concrete is evenly heated or 

cooled, the tubes have to be spaced close 

together, following an exact, predefi ned 

pattern. All of which requires a large number 

of ties. “We are talking about approximately 

ten ties per square meter. For a medium-sized 

construction project, this can easily amount 

to around 50,000 knots,” estima tes Martin.

Operators can be taught 

how to use the rebar tier in 

no time at all.

REBAR TIER

Moving at 1,000 knots 
per hour
Rebar tying technology is going from strength to strength. Th e number of ties used in 

the construction of new buildings is increasing at a signifi cant rate, driven in part by 

new developments in heating, ventilation and air-condition (HVAC) technologies. A new 

addition to Wacker Neuson’s product portfolio helps companies meet these challenges.

 A
nyone who has seen steel fi xers at 

work would probably fi nd it dif-

fi cult to say who can get the job 

done quicker – man or machine. These 

specialists wield their tools with an ex-

tremely high degree of precision. Every 

move is fast and accurate and aligns 

seamlessly with the next, creating up to 

400 perfect knots an hour. “Yet this is as 

fast as these specially qualifi ed and highly 

effi cient workers can go,” reports Markus 

Martin, product manager for the concrete 

technology business fi eld. “And it is this 

limit that can easily put subcontractors 

responsible for tying rebar meshes on 

construction sites under real pressure,” 

explains Martin. There are also signifi cant 

health issues for fi xers working with pliers. 

Carpal tunnel syndrome is a common 

complaint in this profession. The condi-

tion is triggered by certain stresses on 

various parts of the body and, in extreme 

cases, may result in lasting damage to 

nerves in the hand that can leave workers 

in chronic pain. Back problems caused by 

continuous stooping are another leading 

source of injury. Wacker Neuson’s new DF 

16 rebar tier can now help these illnesses 

become a thing of the past, giving com-

panies a cost-effi cient way of resolving 

time pressures and resource bottlenecks. 

Workers can be quickly trained up to use 

Product manager Markus Martin at the product 

launch of the DF 16. 

FOCUS
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